2015 NSW Club Census Financial Viability of Clubs
The 2015 Clubs Census indicates that the NSW Club
industry experienced modest improvements in financial
viability between 2011 and 2015.
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Larger Clubs are able to leverage their operational scale to grow and invest
increasing their financial sustainability.
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Hurstville RSL Club exhibited signs of financial

2015
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Interest for amalgamation and amalgamated
with South Hurstville RSL Club in May 2015
to form The Pinnacle Club Group, which
operates both premises.

+29%

The amalgamation of the two Clubs allows
both Clubs to operate at a more significant
scale and extends their reach to a greater
number of members and guests.

Club amalgamation is a useful strategy for generating operating scale, however a number of
clubs seeking amalgamation as a last resort have not been successful in amalgamating prior to closure.
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